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Why should | seek help before
making a major purchase”?

By Timothy E. Flatley

Successful families encounter
moments when an opportunity is
presented to take another big step.
They have worked hard to achieve
a level of comfort that allows them
to explore unique opportunities,
whether it is buying a beach house,
a ski chalet or a high-performance
sports car.

Financial advisors can counsel
families on the important issues to
consider when these opportunities
arise. This includes analyzing the
financial implications of the acquisi-
tion and how the purchase relates to
the family’s overall objectives.

Evaluating the purchase requires
looking at the acquisition cost and
deciding whether to finance all or
part of the price. In addition, ongoing
expenses can have a more dramatic
impact than the initial expenditure.
Buying a resort home may seem rea-
sonable until you factor in annual
taxes, maintenance and utilities.
Would renting a home for a period of
time make more sense, particularly if
you can see yourself using the place
for only several weeks a year?

Much like an advisor researches
a stock in-depth before adding it
to client portfolios, a family should

perform their due diligence on the
potential purchase. We held a recent
event with Bob Segal, president and
owner of Algar Ferrari Maserati, so
our clients could explore the Ferrari
cars and even have a chance to drive
them. It was interesting to learn how
much customization goes into each
car and how well they hold their
value over time. Comprehensive
analysis can dispel preconceived
notions and minimize the chance for
unfavorable surprises after execut-
ing the transaction.

It is important to truly under-
stand the long-term implications of
the next big step. If the decision is
made properly, the acquisition can
be a source of enjoyment and relax-
ation. Otherwise, buyer’s remorse
sets in, and it becomes a source
of frustration.

A family’s vision changes over
time. That and the prospect of a sig-
nificant purchase to fulfill dreams
are two of many reasons we feel it is
important to meet with our clients on
a consistent basis. Sterling Invest-
ment Advisors’ role is to not only
advise our clients on these decisions,
but to help position them to consider
it in the first place. @

TAKE A LOOK
AT FERRARIS

Please join us for an evening
of Ferrari sports cars and
Dom Perignon.

DATE:
September 15, 2011

LOCATION:

Algar Ferrari Maserati
1234 Lancaster Avenue
Rosemont, PA 19010

TIME:
5:30 p.m.to 7:30 p.m.

RSVP:

Michelle Smaltz
smaltzm@sterling-advisors.com
610.560.0400, ext. 120

Securities offered through Purshe Kaplan Sterling Investment, member FINRA/SIPC, headquartered at 18 Corporate Woods Blvd., Albany, NY 12211. Not
FDIC insured. Not bank guaranteed. May lose value, including loss of principal. Not insured by any state or federal agency.

Past performance may not be indicative of future results. Different types of investments involve varying degrees of risk. Therefore, it should not be
assumed that future performance of any specific investment or investment strategy (including the investments and/or investment strategies recommended
and/or undertaken by Sterling Investment Advisors Ltd.) will be profitable. Rankings and/or recognition by unaffiliated rating services and/or publications
should not be construed by a client or prospective client as a guarantee that he/she will experience a certain level of results if Sterling Investment Advisors
Ltd, is engaged, or continues to be engaged, to provide investment advisory services, nor should it be construed as a current or past endorsement of Sterling
Investment Advisors Ltd. by any of its clients. Rankings published by magazines and others are generally based exclusively on information prepared

and/or submitted by the recognized advisor.

The Delaware Valley region is defined as the following counties: Pennsylvania—Berks, Bucks, Chester, Delaware, Montgomery, Philadelphia;
Delaware—New Castle; Maryland—Cecil; and New Jersey—Atlantic, Burlington, Camden, Cape May, Cumberland, Gloucester, Mercer, Ocean, Salem.
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About the Worth Leading Advisors

The Worth Leading Advisors admittance process is based on, but not limited to, the Advisor's experience, education, fiduciary status, compliance record, wealth management services, methods
of compensation and scope of current business. In order to be considered for the Worth Leading Advisors Program, financial professionals must be willing to provide complete and full disclosure
to investors so that independent analysts from InvestorWatchdog.com can thoroughly screen and evaluate their credentials, ethics and business practices. Once admitted, Advisors pay a fee to
be included. Investors and potential investors are solely responsible for the decision to select particular Advisors.




